NEQ & NWQ FM 1709 & KELLER SMITHFIELD ROAD
KELLER | TEXAS PAD SITES AVAILABLE

e _ 'mrt —_; - 5
DA}/;DSQN BOGEL-;

9 REAL ESTATE
 LAND IS OUR BUSINESS. |

A
{

il m'r| 5 NATURAI
: 1AL GR‘CER
ooy . | é‘ = 5

LR
SHERWI,
WiLLIAMS

J

Edward Bogel David Davidson, Jr. @
DHB DAVIDSON BOGEL | EBogel@DB2RE.com | DDavidson@DB2RE.com ]

REAL ESTATE | LAND IS OURBUSINESS | '214.526.3626 x 102 | 214.526.3626 x 101 ====
GREENWAY INVESTMENT COMPANY

Any projections used are speculative in nature and do not represent the current or future performance of Hh site and therefore should n oh \ ed upon. We moke e or woranly regarding the information confoined in ths flyer. You ond you d s should perf rrmndo iled, independent, investigation of the properly fo determine whether it meets your satisfaction and the Seller expressly disclaims any representation or
Qywwh pnoh of the issi Hms dEy knowl that it is relying on oownn estigation: bdﬁrmnﬁh thSbmlssl n ltems. Davidsor &Eg\R \EHLchms




NEQ & NWQ FM 1709 & KELLER SMITHFIELD ROAD
KELLER | TEXAS PAD SITES AVAILABLE

PROPERTY OVERVIEW
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UTILITIES: Available to site
ZONING: “TC” Town Center

TRAFFIC FM 1709: 42,170 VPD |2 % mcl
COUNTS: Keller Smithfield Road: 12,003 VPD %
DEMOGRAPHICS:

2015 Population 1 Mile: 7,968

2015 Population 2 Mile: 27,890

2015 Population 3 Mile: 63,272

% Proj Growth 2015-2020 1 Mile: 12.4%

% Proj Growth 2015-2020 2 Mile: 12.9%

% Proj Growth 2015-2020 3 Mile: 13.0%

2015 Median HH Income 1 Mile:  $104,108
2015 Median HH Income 2 Mile:  $110,993
2015 Median HH Income 3 Mile:  $116,545
2015 Average HH Income 1 Mile:  $121,575
2015 Average HH Income 2 Mile:  $131,475
2015 Average HH Income 3 Mile:  $138,765

Median Home Value 1 Mile: $291,142
Median Home Value 2 Mile: $321,232 {
Median Home Value 3 Mile: $325,790
Average Home Value 1 Mile: $318,094
Average Home Value 2 Mile: $363,489
Average Home Value 3 Mile: $360,979
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2015 Population E 53,272
% Proj Growth 2015 - 2020 12.4% 12.9% 13.0%
2015 Median Household Income $104,108 $110,993 $116.545
2015 Average Household Income $121,575 $131,475 $138,765
Median Home Value $291,142 $321,232 $325.790
Average Home Value $318,084 $363,489 $360,979
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Approved by the Texas Real Estate Commission for Voluntary Use.
Texas law requires all real estate licensees to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

INFORMATION ABOUT BROKERAGE SERVICES:
Before working with a real estate broker, you should
know that the duties of a broker depend on whom
the broker represents. If you are a prospective seller
or landlord (owner) or a prospective buyer or tenant
(buyer), you should know that the broker who lists
the property for sale or lease is the owner’s agent. A
broker who acts as a subagent represents the owner
in cooperation with the listing broker. A broker who
acts as a buyer’s agent represents the buyer. A broker
may act as an intermediary between the parties if the
parties consent in writing. A broker can assist you in
locating a property, preparing a contract or lease, or
obtaining financing without representing you. A bro-
ker is obligated by law to treat you honestly.

IF THE BROKER REPRESENTS THE OWNER:

The broker becomes the owner’s agent by entering
into an agreement with the owner, usually through a
written - listing agreement, or by agreeing to act as
a subagent by accepting an offer of subagency from
the listing broker. A subagent may work in a differ-
ent real estate office. A listing broker or subagent can
assist the buyer but does not represent the buyer and
must place the interests of the owner first. The buyer
should not tell the owner’s agent anything the buyer
would not want the owner to know because an own-
er’s agent must disclose to the owner any material in-
formation known to the agent.

IF THE BROKER REPRESENTS THE BUYER:
The broker becomes the buyer’s agent by entering into
an agreement to represent the buyer, usually through
a written buyer representation agreement. A buyer’s
agent can assist the owner but does not represent the
owner and must place the interests of the buyer first.
The owner should not tell a buyer’s agent anything the
owner would not want the buyer to know because a
buyer’s agent must disclose to the buyer any material
information known to the agent.

IF THE BROKER ACTS AS AN INTERMEDIARY:
A broker may act as an intermediary between the
parties if the broker complies with The Texas Real Es-
tate License Act. The broker must obtain the written
consent of each party to the transaction to act as an
intermediary. The written consent must state who will
pay the broker and, in conspicuous bold or under-
lined print, set forth the broker’s obligations as an in-
termediary. The broker is required to treat each party
honestly and fairly and to comply with The Texas Real
Estate License Act. A broker who acts as an intermedi-
ary in a transaction:
(1)shall treat all parties honestly;
(2) may not disclose that the owner will accept a price
less than the asking price unless authorized in writing
to do so by the owner; buyer: and
(3) may not disclose that the buyer will pay a price
greater than the price submitted in a written offer un-
less authorized in writing to do so by the buyer; and

Real estate licensee asks that you acknowledge receipt of this information about brokerage services for the licensee’s records.

(4) may not disclose any confidential information or
any information that a party specifically instructs the
broker in writing not to disclose unless authorized in
writing to disclose the information or required to do so
by The Texas Real Estate License Act or a court order or
if the information materially relates to the condition of
the property. With the parties’ consent, a broker acting
as an intermediary between the parties may appoint
a person who is licensed under The Texas Real Estate
License Act and associated with the broker to commu-
nicate with and carry out instructions of one party and
another person who is licensed under that Act and as-
sociated with the broker to communicate with and car-
ry out instructions of the other party.

IF YOU CHOOSE TO HAVE A BROKER REPRESENT
YOU:

You should enter into a written agreement with the bro-
ker that clearly establishes the broker’s obligations and
your obligations. The agreement should state how and
by whom the broker will be paid. You have the right
to choose the type of representation, if any, you wish
to receive. Your payment of a fee to a broker does not
necessarily establish that the broker represents you. If
you have any questions regarding the duties and re-
sponsibilities of the broker, you should resolve those
questions before proceeding.

Buyer, Seller, Landlord or Tenant

Texas Real Estate Brokers and Salespersons are licensed and regulated by the Texas Real Estate Commission (TREC). If you have a question or
complaint regarding a real estate licensee, you should contact TREC at PO. Box 12188, Austin, Texas 78711-2188 or 512-465-3960.
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@ Information About Brokerage Services

EAUAL HOUSING Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Davidson Bogel Real Estate, LLC 9004427 info@db2re.com 214-526-3626
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Michael Edward Bogel Il 598526 ebogel@db2re.com 214-526-3626
Designated Broker of Firm License No. Email Phone

David Davidson JR. 593731 ddavidson@db2re.com 214-526-3626
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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